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Industry Landscape

BFSis the largest segment of IT spend

The Digital puslis the biggest catalyst for investments, towards
deeper customer engagement and leaner operations

Beyond DigitalBlockchain, Artificial intelligence, Natural

Language processing and Data scieneartinue to drive
iInvestment

On the other hand there is a rise in uncertainty caused
by Brexit , US elections, Commodity Prices, state of the
world economy
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Our Commitment to you
A To continue toevolvethe metrics that give better ability to control the business
A To share the metrics with yahat help youunderstandthe business better

Introducing New metrics
A Constant currency to remove the variance noise
A Next Twelve Months (NTM). To Provide a more nuanced business outlook
A Destiny Deal Book. The best lead indicator of growth
A Split of Licence and AMC revenue. A good indicator of Margins
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% \ Our Outlook and Experience

1. Confident but Cautious
2. Current year Projection
2.1. Change
A from 22% to 26% growth
Ato 16% to 22%
2.2. Reasons for Projection change
A Robust deal pipeline gives us the confidence.

A Uncertainty that could delay decisions makes us cautious enough to change the lower
end of projection

3. Next Twelve Months (NTM)
A 18% to 22%
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——— \\ Performance _ _
~ Business Performance. Financial

1. Revenue. Good uptick powered by Digital Projects

A Revenues went up tiRs 23Tkroresvs206 Croredn the last quarter andrs 207 Crin
Q2 FY 16.

A In USD terms the revenue went up$@4.5Mn vs$ 30.74 MN

A'In Constant Currency terms
A At Q1 FY 17 rates the Q2 FY 17 revenuedwis 26 Mnvs $ 30.74Mn in Q1 FY 17
A At Q2 FY 16 rates the Q2 FY 17 revenue %as.83Mn vs$ 31.94Mn in Q2 FY16
A Q-on-Q Revenue growth4.7%
A Y-on-Y Revenue growth?%

2. Margins
A Margin stood at0%

3. DSO
A DSQ 164 days
A Billed - 80 days
A Unbilled - 84 days
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~_ Business Performance. MarketPlace

1. Market Penetration. Demonstrates Digital competitiveness
A Quarter : 18Digital led deal winsacross Businessits in this quarter
A YTD: 30 digital led wins
A Last year 50 Digital led wins in FY16

2. Destiny Deal Pipeline. A Strong indicator of growth
A 3 Destiny deals won, 2 deals deferred, 2 deals lost
A Total number of strategic deals in funnel = 24
A 5 pursuits are of value more than Rs. 50 Cr. Each
A 8 pursuits are of value between Rs. 30 Rs. 50 Cr. Each
A 11 pursuits are of value between Rs. 26 Rs. 30 Cr. Each

3. Deal Commentarylncreasing abiity to win large turnkey financial infrastructure
A Three transformational deals
A Life Insurance Corporation the largest Insurance company in India
A Largest insurance & wealth management company in Europe

A Large Currency management deals on the back of an equally large Government
Payments Infrastructure deal from a central bank
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\\~ ~_ Business Performance. Competitiveness

Intellectual Property. BeyondFunctionality

IGTB'sAlgorithmic Liquidity Solutionachievesa new benchmarkon SPARC7 Server

GTB Solution achieves10 times faster benchmarkson Liquidity Platform running on SPARO7 serversfor
processingransactionscoveringthe key functions of corporate AlgorithmicLiquidity Management(ALM) The
IGTBsolution canprocessover one million complexsweepstructuresat 7,516 instructionsper second It is also
capableof processingver 200,000transactionswith up-to-three-monthsbackdated sweepsn alittle overthree
minutes andovera million with full intercompanyloan processingn nine minutes(1,692 per second

Digital TransactionBanking(DTB)is availableassoftwareasServicgSaay

BlockChainFirstpaymenttransactionbetweenCIBQCanadaand NABAustralia
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With a $10 payment, NAB starts to unlock blockchain

& Georgia Wilkins
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It was one small transfer for National Australia Bank, one giant leap

Media & Communications
for Australian banks.

Our platform is your .
p To evryone at Ripple, IBM, CIBC and Intellect thanks for

all your hard work on the NAB/CIBC blockchain proof of
concept:

/hp/up / 2
" www.linkedin.com hp/update 618451864201366323

NAB says it has successfully transferred $10 across the world using
blockchain - the algorithmic technology that underpins
cryptocurrencies such as bitcoin.

Angelo Georgiades

1 Regards,
Senior Business Analyst at NAB
. . : Angelo Georgiades _
Thanks to everyone who collaborated with our team at NAB to make this blockchain proof -
concept a success. |'d like to acknowledge the fantastic work by Ripple, IBM, CIBC and National Australia Bank
Intellect. Amazing milestone achieved for all.

, 700 Bourke Streeh DOCkla'nds Vlcl’ ngi jades@nab.com.au
/- With a $10 payment, NAB starts to unlock Mob: 0403 295 024 | Emallz An elo. >

B iocichaln Intranet: Enterprise Business Analysi tomers

Ny theage.com.au * Asmall payment from one banker to Make it simple for our people and cu
\\_ another is part of a massive change in the way money m...
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Business Performance. Execution

Strengtheningeadership Beyondoperationalleaders
Theleadershiphasbeenaugmentedwith anaddition of Fiveseniorexecutivedrom the industry

BaneshPrabhuy ChiefStrategyAdvisor. Banesha financialservicesveteranin Technology& Operationssolutions
managementhavingdevelopedandimplementedglobalstrategiesfor digital deliveryand servicingof clients He
hasmanagedseniorglobalresponsibilitiesn Operations Distributionand Technologyfor over 30 years,of which
23 yearswere in Citibankwhere he was responsiblefor servicingclientsin 55+ international marketsdirectly

managingexpensef over$ 3 billion perannum

Implementations Steadyperformance
21 successfulGo-Lives continuesto deliverover 95%implementationsaheadof scheduleandin full
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Busi
ness Performance. Market recognition

Customer Onboarding (COB) & KYC offerings featured among |eading solutions in Celent
«Onboarding in Corporate Transaction Banking: Prioritising \nvestments for Reducing Friction”

\GTB's Customer Onboardng (coB) &KYC
( E L E N ‘ corporaze banking onboarding components
Investments for Reducing Friction”.
he impact of external fo
ont experence

iGTB's
report:

solution:
in Celent's report “Onboarding

of onboardin examines U rees inchxing regulation, competitve pressures industry
9
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efits to financial insteutions offering transaction banking S2nices
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Intellect Design Arena Ltd lmp\ementation at

F|NTECK!;|E SONALI gank ranked "winner - overall" and
3 Enterprise Efﬁciencies“ at 1DC

Its Awards
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Financial Results for the Second Quarter Ended September 30, 2016 * ®

Additional information on function wise classification of statement of Profit and Loss
of the group (Unaudited/ Not Reviewed) Rs Lakhs

QUARTER ENDED

Particulars
September 30, June 30, September 30,
2016 2016 2015

INCOME

Gross Income from software product license and related services 22,942 .42 20,475.00 20,612.86
Forex impact on Hedge accounting 154.00 105.25 120.10
Income from software product license and related services 23,096.42 20,580.25 20,732.96
EXPENDITURE

Software delivery expenses 11,539.28 10,122.64 9,768.24
Gross Margin 11,557.14 10,457.61 10964.72
Gross Margin % 50.0% 50.8% 52.88%
(Sseclllr;?f; marketing and General & Administrative expenses 10,558.68 10.127.20 8,203.05
Total Expenditure 22,097.96 20,249.84 17,971.29
Profit / (Loss) before interest, depreciation & amortization 998.46 330.41 2,761.67
Research & Engineering expenses 1,987.05 1,555.35 3,380.00
Depreciation/Amortisation 610.24 591.13 495.00
Finance Charges 240.67 161.09 26.93
Profit / (Loss) after interest, depreciation & amortization (1,839.50) (1,977.16) (1,140.26)
Other Income including exceptional items 368.36 1,649.47 404.77
Minority Interest/ Share of profit/(loss ) of Associate Companies 357.20 125.28 12.09
Profit / (Loss) before tax (1,113.94) (202.41) (723.40)
Provision for taxation 270.00 350.00 71.14
Profit / (Loss) after tax (1,383.94) (552.41) (794.54)
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Financial Growth

Positive Trending Performance over 10 quarters

000 Revenue trend on LTM basis (INF

847

824
811

800
755

721

700
640

608

600 577
560 564

500
Q115 Q215 Q315 Q415 Q116 Q216 Q316 Q416 Q117 Q217

LTM = Revenue of current quarter + last three quarters 15



