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Industry Landscape
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BFSIis the largest segment of IT spend

18% of the IT spend in this sector is on products

The Digital push is the biggest catalyst for investments, towards 

deeper customer engagement and leaner operations

Beyond Digital, Block-chain, Artificial intelligence, Natural 
Language processing and Data sciences continue to drive 

investment

On the other hand there is a rise in uncertainty caused 
by Brexit , US elections, Commodity Prices, state of the 
world economy

Industry Landscape



Our Commitment to you 

Å To continue to evolve the metrics that give better ability to control the business

Å To share the metrics with you that help you understand the business better

Introducing New metrics

Å Constant currency to remove the variance noise

Å Next Twelve Months (NTM).  To Provide a more nuanced business outlook

Å Destiny Deal Book. The best lead indicator of growth

Å Split of Licence and AMC revenue. A good indicator of Margins

Business Projection in face of Volatility
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Outlook



1. Confident but Cautious

2. Current year Projection

2.1. Change

Åfrom 22% to 26% growth

Åto 16% to 22%

2.2. Reasons for Projection change

ÅRobust deal pipeline gives us the confidence. 

ÅUncertainty that could delay decisions makes us cautious enough to change the lower 

end of projection

3. Next Twelve Months (NTM)

Å18% to 22% 

Our Outlook and Experience
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Performance



Business Performance.  Financial

1. Revenue. Good uptick powered by Digital Projects

ÅRevenues went up to Rs  231 croresvs206 Crores in the  last quarter and  Rs 207 Crs in 
Q2 FY 16. 

ÅIn USD terms the revenue went up to $ 34.5 Mn vs$ 30.74 MN

ÅIn Constant  Currency terms 

ÅAt Q1 FY 17 rates the Q2 FY 17 revenue was $ 35.26Mn vs$ 30.74 Mn in Q1 FY 17

ÅAt Q2 FY 16 rates the Q2 FY 17 revenue was  $ 35.83 Mn vs$ 31.94 Mn in Q2 FY16

ÅQ-on-Q Revenue growth 14.7%

ÅY-on-Y Revenue growth 12%

2. Margins

ÅMargin stood at 50%

3. DSO

ÅDSO ς164 days 

ÅBilled  - 80 days

ÅUnbilled  - 84 days

Performance

7



Business Performance. MarketPlace 

1.  Market Penetration.  Demonstrates Digital competitiveness 

Å Quarter : 18 Digital led deal wins across Business units in this quarter

Å YTD :  30 digital led wins

Å Last year : 50 Digital led wins in FY16

2.  Destiny Deal Pipeline.  A Strong indicator of growth

Å 3 Destiny deals won, 2 deals deferred, 2 deals lost

Å Total number of strategic deals in funnel = 24

Å 5 pursuits are of value more than Rs. 50 Cr. Each

Å 8 pursuits are of value between  Rs. 30 Cr - Rs. 50 Cr. Each

Å 11 pursuits are of value between Rs. 20 Cr - Rs. 30 Cr. Each

3. Deal Commentary. Increasing abiity to win large turnkey financial infrastructure

Å Three transformational deals

Å Life Insurance Corporation the largest Insurance company in India

Å Largest insurance & wealth management company in Europe

Å Large Currency management deals on the back of an equally large Government 
Payments Infrastructure deal from a central bank

Performance
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Business Performance. Competitiveness  

IntellectualProperty. BeyondFunctionality

iGTB'sAlgorithmicLiquidity Solutionachievesa new benchmarkon SPARCT7 Server.

GTBSolution achieves10 times faster benchmarkson Liquidity Platform running on SPARCT7 servers for
processingtransactionscoveringthe key functionsof corporateAlgorithmicLiquidityManagement(ALM). The
iGTBsolution canprocessover one million complexsweepstructuresat 7,516 instructionsper second. It is also
capableof processingover200,000transactionswith up-to-three-monthsbackdatedsweepsin a little over three
minutes; andovera million with full intercompanyloanprocessingin nineminutes(1,692per second)

Digital TransactionBanking(DTB)is availableassoftwareasService(SaaS)

BlockChainFirstpaymenttransactionbetweenCIBCCanadaandNABAustralia

Performance
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Block Chain
Performance

22 Sep 2016



Business Performance. Execution 

Strengtheningleadership. Beyondoperational leaders
Theleadershiphasbeenaugmentedwith anadditionof Fiveseniorexecutivesfrom the industry

BaneshPrabhu, ChiefStrategyAdvisor: Banesh, a financialservicesveteranin Technology& Operationssolutions
managementhavingdevelopedand implementedglobalstrategiesfor digital deliveryandservicingof clients. He
hasmanagedseniorglobalresponsibilitiesin Operations,DistributionandTechnologyfor over30 years,of which
23 yearswere in Citibankwhere he was responsiblefor servicingclients in 55+ international marketsdirectly
managingexpensesof over$ 3 billion per annum.

Implementations. Steadyperformance
21successfulGo-Lives; continuesto deliverover95%implementationsaheadof scheduleandin full

Performance
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Business Performance. Market recognition 
Performance

Intellect recognized among Leading 
Global Core Vendors with US presence 
in Aite report 

Intellect SEEC E-App & 
Product ConfiguratorBusiness 

App (part of Digital Distribution Suite) featured amongst 
Leading North America Life Insurance New Business and 
Underwriting Vendors in Celent'sreport 
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Financial Updates



Rs. Lakhs

Financial Results for the Second Quarter Ended September 30, 2016
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Additional information on function wise classification of statement of Profit and Loss 
of the group (Unaudited/ Not Reviewed) 

Particulars
QUARTER ENDED

September 30,

2016

June 30,

2016

September 30,

2015

INCOME

Gross Income from software  product license and related services 22,942.42 20,475.00 20,612.86

Forex impact on Hedge accounting 154.00 105.25 120.10

Income from software product license and related services 23,096.42 20,580.25 20,732.96

EXPENDITURE

Software delivery expenses 11,539.28 10,122.64 9,768.24

Gross Margin 11,557.14 10,457.61 10964.72

Gross Margin % 50.0% 50.8% 52.88%

Selling & marketing and  General & Administrative expenses  

(SG & A)
10,558.68 10,127.20 8,203.05

Total Expenditure 22,097.96 20,249.84 17,971.29

Profit / (Loss) before interest, depreciation & amortization 998.46 330.41 2,761.67

Research & Engineering expenses 1,987.05 1,555.35 3,380.00

Depreciation/Amortisation 610.24 591.13 495.00

Finance Charges 240.67 161.09 26.93

Profit / (Loss) after interest, depreciation & amortization (1,839.50) (1,977.16) (1,140.26)

Other Income including exceptional items 368.36 1,649.47 404.77

Minority Interest/ Share of profit/(loss ) of Associate Companies 357.20 125.28 12.09

Profit / (Loss) before tax (1,113.94) (202.41) (723.40)

Provision for taxation  270.00 350.00 71.14

Profit / (Loss)  after tax (1,383.94) (552.41) (794.54)



Financial Growth
Positive Trending Performance over 10 quarters
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